Market Potential Calculation

If your business does sales objectives, inventory planning, new products launching, performance measuring, our vision to
calculate the Market Potential Calculation based on the behavior of customers rather than on the behavior of your sales

could positively impact your business in:

Costs and efforts efficiency.

» Properinventory and distribution planning.
Meet your goals with solid foundations guidance.

*  Make timely and accurate adjustments. .

With our expertise in geospatial analysis and consulfing with scientific bases, we have built a Market Potential Calculation
methodology to support your business:
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Mapping Analysis
Geocoding your sales Finding the Integrating your Performance
to find the statisticallyrelevant objectivesin a measurement by

demographic and
geospatial factors
that best explain
sales behavior.

areas that best fit the
found demographic
and geospatial
factors to infer the
demand in the
markets.

@ atencion@duatics.com

geographically
perspective to detect
the relevant markets,
prioritize them and
identify the products
fo cover them with.
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comparing your sales
with the calculated
demand, idenfifying
what, where and in
which product the
opportunity is.



