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Induce - Influence Clients Purchase

If you need to know and interpret the relevant information of your business data in order to improve the probability to 
achieve a sale or a repurchase, communicate with your potential customers and design products to meet the changing 
demands of the market, our vision to identify the factors that Induce Purchase is essential to:

• Increase your sales.
• Don’t look for sales, get purchases.

With our expertise in Data Science and consulting with scientific bases, we have built a Factors that Induce – Influence 
Clients Purchase methodology to support your business:

• Identify key elements to consider for new products and services.
• Know what, when and how to communicate with your clients.

Analyzing the results of the models in 
order to build a tailored 
recommendations for your business.

Analysis

Bringing to you our consulting 
expertise in order to ensure the 
implementation of the 
recommendations.

Support

Applying Data Science Models to your 
data in order to find the factors that best 

explain and induce a purchase.

Investigation

Evaluation and preparation of your 
data in order to be processed and 

analyzed.

Data


